Ipobnemovr asmomamuxu u ynpaenerus. 2025, Ne3(54)

VIK 004.5

Baiimepexosa Hypaiivim Pycranosna ruslanovnanurai@gmail.com
Kopsikun Cepeeti Braoumuposuy srgkoryakinl@agmail.com
Koipevizcko-I'epmanckuti uncmumym npuxkiaoHou uHGopmamuxu

CUSTOMER JOURNEY MAP KAK UHCTPYMEHT B UX-JIU3AVHE:
AHAJIN3 ®OPMATOB, BO3MOXXHOCTEN U OTPAHUYEHU TIPUMEHEHU A

B nmanHo# crathe mpoaHanm3upoBaH WHCTpyMeHT Customer Journey Map (CJM) B xoHtekcte UX-mu3aiiHa.
PaccmoTpens! kitodeBsie (hopMaThl KapT MyTEIIECTBHS OIB30BATEIS, X CIeNU(UKA, a TAK)Ke BO3SMOXHOCTU H
OTpPaHWYEHUS U TIPAKTHYECKOTO NPHMEHEHHs. [IponeMOHCTpUpOBaHbI CTPYKTypHBIe 31eMeHTsl CJM m mx
CBS3p C OTamaMH Ju3adH-TIporiecca. Ha OCHOBE CpaBHHTENBHOTO aHANW3a aBTOPHl  PEKOMEHIYIOT
KOMOWHHUPOBAHHBIM TMOIXO0A K Hcmomb3oBaHuio CJM, KOTOpBI TO3BONSET HHUBEIUPOBATH HEAOCTATKH
OTHENBHBIX (OPMATOB W MAaKCHMAJBHO HWCIOJB30BAaTh MX IOTCHIWAN s BBIABICHUSA HpoOIeM
M0JI30BATEILCKOTO OIbITa. B KauecTBe ONTMMAaNbHOTO MOIXOJa Mpeiaraercsa ureparuBHoe cozganue CIM,
HAYMHAS CO CIUIONIHOTO KapTorpadMpoBaHMs JJIs BBISBJICHUS KIOYCBBIX TOYCK KOHTAKTA C TOCICAYIOUICH
JleTan3ayeil KpUTUYHBIX OJTarnoB 4epe3 (opMaTr CHEHapUeB, YTO I103BOJSET I(GQEKTUBHO paclpeneisiTh
peCypChl KOMaH bl M (POKYCHPOBATHLCS HA PEIICHUU HanOoJiee 3HAUMMBIX MPOOJIEM MMOJIb30BATEIICH.

Knrwuesvie cnosa: Customer Journey Map, kapTta nmyTtemectBusi nojas3onarens, UX-nau3aiiH,
MOJIB30BAaTEIbCKUNA  ONBIT, CIEHApUW B3aWMOJCWUCTBUS, TOYKA KOHTAKTa, 3MIAaTHs,
BU3yaiu3anus, cepBuc-au3aitH, UX-uccienoBanus

BBenenmne

B coBpemenHoi Ou3Hec-cpene nmoHnManue kiaueHTckoro mytu (Customer Journey) craio
KIIIO4YeBbIM (pakTopoM ycmexa kommanuii. Tepmun «Customer Journey» o6o3HadaeT BeCh MPOIIECC
B3aMMOJICHCTBHSI KJIMEHTAa ¢ OpEHIOM, MPOAYKTOM MJIHM YCIYrO — OT MEpBOr0 3HAKOMCTBA JI0
JTama Tocjie COBEpIIeHHMs] MOKymku. [Ipm 3TOM paccMmarpuBaioTCs BCE TOYKM KacaHUA
(Touchpoints), koTopble BIUSIOT Ha BrieyaTiieHus kiueHTa [2]. Kommanuu Bce Oobiie cTpeMsTCs
ONTUMU3UPOBATh OTH  TOYKH  KacaHus, 4ToObl oOecneuuTh OecHpensTCTBEHHBIA U
YAOBJIETBOPUTEIbHBIN KIUEHTCKUN OIIBIT.

IIpobrema viccienoBaHUs 3aKIIOYACTCSl B OTCYTCTBHU CHCTEMAaTHU3MPOBAHHOIO MOJXOAa K
BBIOOpPY METOJIOB BU3YaIM3aIlMH KIIMEHTCKOTO IIyTH B 3aBUCUMOCTH OT KOHKPETHBIX OM3Hec-3a/1a4 U
KOHTEKCTa HCMojib30BaHus. HecmoTps Ha MHOrooOpasue CyHIeCTBYIOIIUX HWHCTPYMEHTOB —
Customer Journey Map, Service Blueprint, Customer Experience Map u Touchpoint Map —
MIPAKTUKU CTAJKUBAIOTCS C TPYAHOCTSAMU IMPH OIpeNeIeHUH ONTUMAIbHOIO METOJa JJis PEelICHUs
cneunpuyeckux 3anad. OTCYTCTBHE YETKHX KPUTEPUEB BBHIOOpAa MPUBOIUT K HEd(PPEeKTHUBHOMY
HCIIOJIb30BAHUIO PECYPCOB, MOBEPXHOCTHOMY aHAJIM3y U, KaK CIEJICTBUE, HEIO0CTaTOUHOMY
YIAYYIIEHUIO KJIMEHTCKOro ombita. OcoOyio  CIOXKHOCTh MPEACTAaBISET HEO0OXOAUMOCTh
OamaHCHUpOBaTh MEXIy TINIyOMHOM aHanmu3a, JOCTYMHOCTBbIO JIAaHHBIX M MPaKTHYECKOH
IIPUMEHUMOCTBIO PE3YJIbTATOB.

Kak ormeuator Pozenbaym u coast. [1], pasHooOpa3rue METOIOB BU3YyaTU3aIMK 3aTPYAHSIET
X BBIOOp M TpakTHUecKoe MpuMeHeHue. OTCYTCTBHE €IUHOrO CTaHgapTa M MHOrooopasue
MOJIXOJIOB CO3JIal0T Cepbe3Hble MpOoOJIeMbl ISl MPAKTUKOB W HCCIeqoBareneil mpu BbeiOOpe
MOAXOISALIET0 MHCTPYMEHTA JJI1 KOHKPETHBIX 3a/1a4.

[leny naHHOM CTaTbM 3aKIOYaeTCs B KOMIUJIEKCHOM AaHAlM3€ CYIIECTBYIOLIUX METOOB
BU3YQJIN3alUU KIMEHTCKOTO MYyTH M pa3pabOTKe CHCTEMAaTU3MPOBAHHBIX PEKOMEHIAIUM I UX
3¢ (}EeKTUBHOTO TNPUMEHEHHs] B Pa3IMYHBIX OW3HEC-KOHTEKCTaX. s JOCTHMXKEHHUS ATOM LenH
pelaroTcs CIeAyIONINe 3aau: UCCIe0BaHue TeopeTndeckux ocHoB Customer Journey Mapping,
OIMCaHUE U aHAJIU3 OTAEIbHBIX METOJIOB BU3yaJIU3allui, CPABHUTEIbHBIN aHATN3 METOJIOB, a TAaK¥Ke
pa3paboTKa NPaKTUYECKUX PEKOMEHIAINN 10 UX BBIOOPY U PUMEHEHHUIO.

MeTo0TIOTHYECKYI0 OCHOBY HCCIIEIOBAaHMSI COCTABIISIOT aHAIM3 M CHHTE3 Hay4dHOU
JUTEpaTyphbl, CPaBHUTEIBHBIH MOIXOMA, a TaKXke O0000IIeHHEe NPaKTUYeCKOro ombiTa. Crarbs
BKJIIOYACT BBEJICHHE, TeopeThyeckuii pasaen o6 ocHoBax Customer Journey Mapping, o630p u

142


mailto:ruslanovnanurai@gmail.com
mailto:srgkoryakin1@gmail.com

Ipobnemovr asmomamuxu u ynpaenerus. 2025, Ne3(54)

aHaJIn3 METOJIOB BU3yallM3alluM, CPABHUTEIbHBIN aHaIN3 METOJO0B, Pa3pabOTKy pEeKOMEHIAINi u

3aKJIIOYCHHC.

O030p MeTOI0B BU3YyaJIM3aAl UK
Customer Journey Map

Customer Journey Map (CJM) oTpaxkaeT mociaea0BaTeIbHOCTh ATANoOB, KOTOPBIC TPOXOJIUT
KIIMEHT — OT OCO3HaHMsI MOTPEOHOCTH 10 MOCTHPOAAKHBIX B3auMonencTBuid. Ha xaxmom sTame
BU3YQIIM3UPYIOTCS KIIFOUEBBIE AJIEMEHTHI KIIMEHTCKOTO OIIBITA: JACUCTBUS, MBICIIH, SMOIIMA U TOYKU

koHTakTa (Touchpoints).

e JleiicTBHsS ONMUCHIBAIOT, YTO KIMEHT JieJaeT B KOHKPETHBII MOMEHT — OyJb TO IMOMCK
nH(popMaLnY, CpaBHEHNE TPEIOKEHHUIN UITH COBEPILIEHNE TOKYTIKH.

e Mzgicin u BOITPOCHI MOKA3bIBAIOT, O YEM PASMBINUIACT KJIMCHT, OTpaXKas €ro OXUIAaHUA U

COMHCHUSI.

e DMOLUU JAI0T MPEJCTABICHUE O YyBCTBEHHOM COCTOSIHUM KJIMEHTA Ha MPOTSHKEHUU BCETO
nyTu — OyJIb TO paAOCTh, Pa304apOBAHUE UJIH YIOBJICTBOPEHHE.
o Touku koHtakTa (Touchpoints) WITIOCTPUPYIOT, KaK W TA€ KIMEHT B3aUMOACUCTBYET C
OpeHIoM — OT HHU(POBBIX KAHAJIOB, TAKUX KaK BeO-CAlThl U MOOMIIbHBIE TPUIIOKEHUS, 10

(bHSI/I‘IeCKI/IX TOYCK KOHTAKTa, TAKNX KaK MarasuHbl HJIW KOJII-LCHTPHI.

Takoe koMIIIEKCHOE MMPEACTABJIICHHUEC ITIO3BOJISACT KOMITAHHAM I‘J'IY6)KG IIOHATH KJIMEHTA H
HCJICHAIIPABJICHHO BHOCUTDL YJIYUIIICHUS. HpI/IMep Takoi KapThbl ITOKAa3aH HA PUCYHKC 1.

L

Mpumep Customer Journey Map

NoTpeGHocTs: HOBBIA HOYTEYK ANA PaBOoThI, KOTOPBIA GYAET NErkuM
W NPOM3IBOAMTENEHBIM.
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Pucynok — 1 I[Ipumep Customer Journey Map

Iean Customer Journey Mapping
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ens Customer Journey Mapping (CJM) 3akinodaercs B TOM, YTOOBI IOMOYb KOMIAHUSM
MOHATH TOBEJCHHUE, MOTPEOHOCTH M OXKHUJIAaHUS KIMEHTOB W IICJICHAINPABICHHO ONTHMH3HPOBATH

IMPOLCCChI. K kmrodeBEIM OCJIAM OTHOCATCA:

1. Tlonumanue moBeneHUs W oxumaHui kiaueHta. CJM T1O3BOJII€T KOMMAHUSM TPUHATH
MEePCIEKTHBY KIWEHTA, YTOOBI JIydIlle TOHSTh €ro MOTPEOHOCTH, OKHIAHUS W MOJEITH
MmoBeJeHNsT Ha pasHbiXx dramax Customer Journey. DTOT HMHCTPYMEHT TIOMOTAaeT

aHAJIM3UPOBaTh MPOLECC MPUHATHUS

peleHuit

OMOIHNOHAJIBHBIC PCAKIIUU HA PA3JIMYHBIC TOUYKW KOHTAKTA.
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BrisiBnenue cnabblx MeCT W NOTEHIuWana Juisl yiydileHud. BusyanbHoe mpencTaBiieHHe
NyTH KJIMEeHTa MO3BOJISIET WACHTU(HUIMpoBaTh Kputhyeckne Touku (Pain Points), rae
KJIMEHTHI CTAJKUBAIOTCS C TPYJHOCTSIMH WJIM HETaTUBHBIM OIBITOM. OTH Cladble MecTa
MOTYT OBITh LIEJICHANpPABICHHO YCTPAHEHBI IJIsl YIYYIIEHUS KIHUEHTCKOTO OIbITa H
MIOBBIIICHUS YAOBIETBOPEHHOCTH.

DopMUPOBAHHE KIMEHTOOPUEHTUPOBAHHOW KOPHNOPATUBHOW KyJbTyphl. CJM mnomoraer
CO3/1aTh €AMHOE TMPEACTaBICHUE O KIHWEHTE, pa3feiiieMoe BCEMHU TMOJpa3AeieHUsIMU
KOMIIaHUU. DTO CHOCOOCTBYET Kpocc-(QyHKIHOHAIBHOMY COTPYAHMUYECTBY M MO3BOJISET
paspabaTeiBaTh 001Ie()UPMEHHBIE CTPATETHUH, CTaBAIINE KIIMEHTA B IICHTP.

OntumMu3zaiusi OU3HEC-TIPOIIECCOB U MOBBIIEHUE Y(P(PEKTUBHOCTH. AHAIN3 TOYEK KOHTAKTa
MO3BOJISICT KOMIIAHUSAM aJlallTUPOBATh TMPOLECCHl M 0ojiee PAaLMOHAIBHO PaCHpeAesaTh
pecypcel. OTO cmocoOCTByeT He Tonbko yiyumenuto Customer Experience, HO u
MOBBIIIEHUIO (P PEKTUBHOCTH BHYTPEHHUX OTIEpaLUid.

CrumynupoBanue uHHOBanMi. CJM paeT KOMIIaHHMSIM BO3MOKHOCTb BBISBIISIT HOBBIE
IIaHCHI JUIS CO3/1aHWs MHHOBAIIMOHHBIX MPOAYKTOB, YCIYT WM OU3HEC-MOjeNell, KOTopbie
Jy4Ille COOTBETCTBYIOT MOTPEOHOCTSIM KIIMEHTOB.

KomnonenTsl Customer Journey Map

Customer Journey Map (CJM) 00bI9HO BKITFOUYAET B C€0sI HECKOJIBKO KIIFOUEBBIX JIEMEHTOB,

TaKuX Kak: JCHCTBUS, 1IeTH, IMOIHH, 00eBbie Touku (Pain Points), «MoMeHTHI uctuHb (Moments
of Truth), Toukum xonrtakta (Touchpoints), BocnpusiTHe OpeHIa, YAOBIECTBOPEHHOCTh W
BO3MOXXHOCTH. DTH 3JICMEHTHI ITOMOTAIOT KOMITAHUSAM JIyYIle TMOHATh MOTHBAIIMIO M OTHOIICHHUE
KIIMEHTOB, & TAKXKE BBISIBUTH MOTCHIIMAT JIJISl YITyUYIICHUN.

Oranel Customer Journey
KuntoueBbiMm astemenToM CJM siBisieTcs: BU3yalnu3alus pa3IMuHbIX ATANOB, KOTOPHIE TPOXOIUT

KJIMCHT BO BpCMs CBOCTO ITYTH. OTH 3Tanbl BKIOYAKOT:

1.

OcBenomiieHHOCTHh (Awareness): Ha 3Tom sTame KJIMEHT BHEpPBBIC Y3HAET O MPOAYKTE HIIH
yCIIyre yepe3 pekjiaMmy, peKOMEHJAIMH, COUAbHbIE CETH MM MOMCKOBbIE 3ampockl. Llens
KOMITAaHUU — BBI3BaTh HHTEPEC.

Paccmotpenne (Consideration): KnueHT akTuBHO HieT MHGOPMALMIO O MPOIYKTE WIIH
yClIyre, CpaBHHMBAaeT BapHaHTHI, U3y4aeT OT3bIBBI M HIIET pekoMeHmanuu. KommaHusm
HEO0OXOUMO TMPEIOCTaBIATh JOCTOBEPHYIO HMH(OpMaMIO Ui TMOAJNEPKKH Ipoliecca
MPUHATUA PELICHU.

IToxymnka (Purchase): KnueHT mpuHUMAaET pemieHre o MOKYMKe W COBEPIIACT TPAH3AKIIHIO.
Kputnuecku BaxkeH mpocToii, 6e30macHbIi U Oecriepe0oiHbIN mporiecc opopMIeHUS 3aKasa.
Vnepxanue (Retention): KimeHT mnpojoskaeT B3auMOJEHCTBOBaTh C OpEHIOM TOCHE
MOKYIIKH, HAIIPUMEp, Yepe3 KauyeCTBEHHYIO MOAJICPKKY, PeIeHHE TOTEHIIMAIBHBIX TPOOIeM
WIN CHelUaNbHbIE TMpemanokeHus. llenb — yKpenmuTh OTHOMIGHUS H  TMOOIUIPUTH
JOJATOCPOYHYIO JIOSUIBHOCTb.

JlosmpHOCTh (LoOyalty and Advocacy): JloBoJibHBIE KIMEHTBI CTAHOBATCS JIOSIBHBIMU W
HAYMHAIOT peKoMeHa0BaTh OpeHi. KommaHusM cienyer mooupsaTh 3Ty JOSUIBHOCTH C
MTOMOLUIBIO TPOrPaMM MOOMIPEHUS M CTUMYJIOB Il TOBTOPHBIX MOKYIIOK.

BusyansHoe npescTaBieHe 3TaloB KIUEHTCKOTO MyTH IPEICTaBICHO Ha PUCYHKeE 2.
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OcsepomMneHHOCTD

(Awarness)

Erwagung (Consideration)

Mokynka (Purchase)

Yaepxanue (Retention)

JNosanebHocTb
(Loyalty and Advocacy)

Pucynok — 2 Oranst Customer Journey

Service Blueprint

Service Blueprint dokycupyercss Ha BuU3yanW3allid BHYTPEHHUX IPOIECCOB KOMIIAHUH,
KOTOpblE OOECIIEYMBAIOT M TOJJICPKUBAIOT KIUEHTCKAW CEpBHC. OJTOT METOJ BBICTyIAeT
CBSI3YIOIIUM 3BEHOM MEXAY (PpoHT-oducOM (HEMOCPEICTBEHHOE B3aMMOJICHCTBUE C KIMEHTOM) U
09K-0o¢gucom (BHYTpEHHHUE OTIEpallMOHHBIE TIpotiecchl) [11].

OcHOBHBIE TN JAHHOTO METOJa — ONTUMHU3ANMS BHYTPEHHHX OH3HEC-TPOIIECCOB,
HuIeHTU(DUKAIMS ONEPAIIMOHHBIX y3KMX MECT W TMOBBIIeHHE obmel 3¢ddexTuBHOCTH cepBuca. B
ormuune ot CJM, Service Blueprint cmemaer ¢oxyc ¢ KIMEHTCKHMX AMOLUN HAa BHYTPEHHIOIO
opranu3zarnuio padotsr [3, 11].

KiaroueBbie koMnoHeHTHI Service Blueprint:
1. ®usunueckue gokazarensctBa (Physical Evidence)

©0 Bce maTepualibHbI€ 3JIEMEHTBI, C KOTOPHIMU CTAJTKUBAETCS KJIUEHT
© BaemHuit BUA nomemieHuit, 000py1oBaHUE, JOKYMEHTAIUS
o Iludpossie nHTEPDHENHCH U UX ITEMEHTHI
© VYmakoBKa U COIyTCTBYIOIIKE MaTepUabl.
2. JleiictBus kimenta (Customer Actions)
o IlocnenoBarenbHOCTh HIATOB, KOTOPHIE MPEANPUHUMAET KIUEHT
© OT nepBOro KOHTaKTa JI0 3aBEPILIEHHUsI CEPBUCHOTO Ipolecca
o KiroueBble TOUKU MPUHATUS PELICHUI
o JleiicTBUs MOCJIE OCHOBHOTO B3aUMOJICHCTBUS.
3. Jlunus B3aumoneiictus (Line of Interaction)
o Paspmenser nelicTBus kaueHTa u GppoHT-oduca
o OmnpenensieT TOYKH HEMOCPEACTBEHHOTO KOHTAKTa
o Iloka3bIBa€T MOMEHTHI HCTUHBI.
4. leiictBus ¢ppont-oduca (Frontstage Actions)
© BunauMmele 11 KIMEHTa Ollepaluy repcoHana
o HenocpencTBeHHoe 00CITy ) KHBaHHE
o KommyHuKalus ¢ KIMEHTOM
o Pemenne npoGiem B pealbHOM BPEMEHH.
5. Jlunus suaumoctu (Line of Visibility)
o Paznensier BUAUMBIE U HEBUAUMBIC JIJISl KIIMEHTA MTPOLIECCHI
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o OmpexernsieT TpaHUIly PO3PAYHOCTH CEPBHUCA.
6. JeiictBus 09k-oduca (Backstage Actions)
© BHyTpeHHHE IPOIECCHI, TOACPKUBAIOIIIE CEPBUC
o TloaroroBka u o6paboTka HHMHOpMAIH
o KoopauHamus MexIy OTIeIaMu
o TexHuuecKas MOAEPIKKA CEPBHUCA.
7. Jlunus BHyTpenHero B3aumozeiicteus (Line of Internal Interaction)
o Paznenser ppoHT-0hUC U TOANECPKUBAIOIINE MTPOIIECCHI
o Tloka3bIiBaeT BHyTpeHHUE HHTEP(EHCHI.
8. TlogmepxkwuBaromiue mpoueccsl (Support Processes)
© BcnomoraTenbHbIE CHCTEMBI U CITYKObI
o IT-uadpacrpykrypa
O AJQMUHHUCTpaTUBHBIC (DYHKIUN
O BHemHue MOCTaBIIUKHU YCIIYT.

Buzyanvnoe npeocmasieHue:
Service Blueprint o0pryHO TpeacTaBisieTcss B BUAE TAONMMIBI C TOPU3OHTAJIBHBIMH JIMHHUSMU,
pa3ensAIUMH  pa3IMuHble YPOBHM IIpoleccoB. BpemeHHas mikana HAET ClIeBa HAIpPaso,
MOKa3bIBas MOCIEA0BATEIBHOCTD ACHCTBHIM.

[IpenmytiecTBa Takoi CTPYKTYPHI:

e [lo3BOJIsIeT BBIABUTH Pa3pbIBbI MEXy (ppoHT-0hucoM u O3K-odrucom

e [lomoraer onTUMU3UPOBATh BHYTPEHHUE TPOLIECCHI
e (OecrneynBaeT MOHUMaHKUE B3aUMOCBSI3€i B CEPBUCHOM CUCTEME
e BrisBisieT TOUKM NOTEHIIHAIBHBIX COOEB.
[Tpumep Service Blueprint muist mporiecca OpoHUpOBaHUS OTENS MMOKa3aH Ha PUCYHKE 3.

bpoHupoBaHue oTensa

P AT aTEAR Ko ar P Be: P
AoKIATENLCTES GROHIMPORAHNA NO Ko i
(Physical Evidence) ANeXTPOHRGRE NouTE aaceneHm AOKYMEHTBI
ARACTEMA KNMEHTR
(Customer Actions) 3a
BEpLUEHHE
Mowck ovens —  Buibop Homepa ' GpouwposaHvs
B3aumoaocACTEMA Ha
nepeaHeM nnaHe
[Front of O6uenme o
i Monysexne
Stage Interacticns) nepcoanom xa iy
KnW4a oT HoMepa

pecenius

B3anmoneRcTEHA HO
IAHHEM NNSHA
(Back of

Stoge Interactions)

OBpaboTka AaHHBX
GponupoBankn B
cucTEME

NogroToeka
HOMEPa

MopnepswBaKLWE t
npoueccs IT-ccTema gna YGopia Homepa
(Bupport ofpaboTkn nepeg
Processes) GpoHVpoBAHWA 3aceneHueM

Pucynox — 3 ITpumep Service Blueprint. bporuposanue otens

Customer Experience Map (CEM)

CEM KOHIEHTpUpYETCA HAa SMOLMOHAIBHON M KOTHUTHBHON COCTaBJISIIOIIECH KJIMEHTCKOTO
ombITa. DTOT Meron otnuvaercs or CJM MeHee >KECTKOH CTPYKTYpoW W OXBaThiBaeT Ooiiee
IIUPOKUI KOHTEKCT B3aUMOJCUCTBUS KIMEHTA C MPOAYKTOM WM yCIIyTOW, 4aCTO BBIXOJS 3a PAMKH
KOHKPETHOU KOMITaHHuH [3].
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I'maBnas nens CEM — pocTmwkeHue TriayOOKOTO MOHWMAHHS AMOIMOHAIBHBIX peaKIuil
KIIMEHTA, BBISIBICHHUE KIIOYEBBIX «MOMEHTOB WUCTHHBI» (Moments of Truth) u co3nganme
YCTOMYMBBIX KOHKYPEHTHBIX MMPEUMYIIIECTB Yepe3 YIpaBIeHNE KIIMEHTCKUMHU IMOIHSIMHU.

KaroueBnie komnonenTbl CEM:
1. ®a3w1 onbiTa (Experience Phases)

© OCHOBHBIE ITAIbI KJIMEHTCKOTO My TH
O  DMOIMOHANLHBIC TTEPEXO0IbI MEXKIY dTaraMu
o Kpurtudeckue TOUKH H3MEHEHHS BOCIIPUSATHS.
2. JleiictBus u noBeneHue (Actions & Behavior)
o ®dusznyeckue NSUCTBUS KIIMEHTA
o IlaTTepHbl HCTIONB30BAHUS MPOAYKTA/yCITyTH
o IloBeneHueckue peakiK Ha Pa3IUYHbIE CTUMYJIBL.
3. Mpsicnu u Boctipusitue (Thoughts & Perception)
© BHyTpeHHHE AMAOTH KIUEHTA
o HHarepnperauus cOOBITHI 1 MHPOPMALIUT
o ®opmupoBaHue yOeKICHUN U OKUTAHUIA.
4. DwmonmonanbHas kpusas (Emotional Journey)
o0 JluHaMHMKa SMOIMOHATILHOTO COCTOSHUS
o IlukoBbIe SMOIMOHATILHBIC TIEPEKUBAHUS
©  DOMOIMOHANIBHBIE CHIAAbl U TIOHEMBI.
5. bonessie Touku (Pain Points)
o HMcroyHuku pa3odapoBaHUs
©0 DMoUMOHAJBHBIE Oapbepbl
o KorautuBHbIE IEPETPY3KH.
6. MowmenTtsl Boctopra (Moments of Delight)
0 HeoxxugaHHO MOIOKUTETHHBIC BIICYATICHUS
o IlpeBbllIeHHBIE OKUAAHUS
©  DOMOIMOHANILHBIE TUKU yI0BIETBOPEHHOCTH.
7. Cencopnbie Bnevariienus (Sensory Experiences)
© BusyanpHble, ayiuanbHble, TAKTHIBHBIE OIIYIICHUS
O DCTeTU4eCcKOe BOCIPUATHE
o AtMocdepa 1 OKpyKEHHE.
8. Konrekct ucnons3oBanus (Usage Context)
o Okpyxaromias cpeqa i 00CTOsATENbCTBA
o CouuanabHbIA KOHTEKCT
©0 TexHHUYECKUE YCIOBHS UCIIOIb30BAHMUS.

Ocobennoctu CEM:
AKIIEHT Ha CyOBbEKTUBHOM BOCTIPUSTHH

yqu IICUXOJIOI'HYCCKUX ACIICKTOB
OTtpaxxeHne 3MOIMOHAILHON TUHAMUKHI
CBs13b ¢ popMUpOBaHHEM JIOSUTBHOCTH.

Touchpoint Map
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Touchpoint  Map  npencraBiser  coO0d  CHENUATM3UPOBAHHYIO  JHarpammy,
BU3YaJIM3UPYIONIYI0 BCE TOYKM KOHTAKTa MEXIy KIUEHTOM H KOMIAaHHEH. DTOT MHCTPYMEHT
MO3BOJISIET CHCTEMAaTU3UPOBATh M OLEHUTh 3()(PEKTHUBHOCTH KaXKIOT0 KaHaia B3aWMOJEWUCTBHUSA,
obecrieunBast UX COTJIACOBAHHOCTh U €IMHCTBO Bocripusitus [13].

OcHoBHas 3amavya Touchpoint Map — komruiekcHas uaeHTudukanus Bcex Touchpoints,
aHaJIM3 MX Ka4ecTBa U MPOU3BOJUTEILHOCTH, & TAKXKE MOCIEIYIOIIass ONTHMH3AIUS ISl CO3IaHUS
L[EJIOCTHOTO U HEMPOTHUBOPEUUBOTO KIIMEHTCKOTO BIICUATICHHUS.

KuaroueBbie komnonenTsl Touchpoint Map:

1. Touku xacanus (Touchpoints)

0 Bce BO3MOKHBIC KaHAJIBI B3aUMOACUCTBUS
o OwunaitH 1 opyaiftH KOHTAKTHI
o IIpsiMble U KOCBEHHBIC B3AUMOCHCTBHSI.
2. Kanans! kommynukanuu (Communication Channels)
o ®dusnyeckue KaHabI (MarasuHbl, 0(OUCHI)
o Iludposie kaHAIBI (CAUT, MPUITOKECHHE)
o Tenedhonnbie KaHaIbI (KOJ-TICHT])
o ConuanbHble MEIHA.
3. Tumnsr B3aumoneticteuii (Interaction Types)
O AKTUBHbIC (MHULIUUPOBAHHBIE KIMEHTOM)
o IlaccuBHBbIE (MHUIIMMPOBAHHBIE KOMITAHUEH)
O PeakTuBHBIC (OTBETHBIC IEUCTBHUS)
o IlpoaktuBHBIC (YIpEKIAIOMINE TCHCTBUS).
4. DwmonmoHaneHbIN oTKIHK (Emotional Response)
O YIOBJIETBOPEHHOCTh B KAXKJIOW TOUKE
O DMolMOHaIbHAasg OKpacka B3auMOACHCTBUS
© VYpoBeHb JOBEpHUS U YBEPEHHOCTH.
5. Yacrora B3aumoneticteuii (Interaction Frequency)
o PerynspHOCTH KOHTaKTOB
o IleproaMYHOCTH HCIIONBH30BAHMS KAHAIOB
0 HHTEeHCMBHOCTh KOMMYHHKAITUH.
6. DddexruBHocTh TOuek kacanus (Touchpoint Effectiveness)
o  KoaddunueHrt koHBEpCHI
© VYpoBeHb yI0OBIETBOPEHHOCTH
© BrusHue Ha penieHue o MoKymnKe
o Bxknajg B JOSUILHOCTb.
7. CroumocTts B3aumoetictBuii (Interaction Costs)
O 3arpaThl HA OJJICpKAHKE KaHAJa
o0 DkoHOMHYEcKask 3PPEKTUBHOCTD
o ROI no Toukam kacaHus.

Busyanuzanus:
Touchpoint Map 00bIYHO NpecTaBIsSeTCs B BUJE TUArpaMMbl WIM MaTpPUIBL, TE:
e [lo ropu3oHTanu — BpeMeHHasl IKajia KIIMEHTCKOTo Iy TH

e [lo BepTUKaIU — pa3IuyHbIe KaHAJIbI B3aUMOICHCTBUS
e IIBerom konupyercs 3¢pGeKTUBHOCTh HJIM IMOLIMOHANIbHAS OKpacKa.

[IpakTHueckoe NpuMeHEHHE:
e OnrTumuzanusa MyJbTHKAaHAIBHON CTpaTeruu

e BrisiBnenue 1y0onupyrommxcs ToUeK KacaHusl
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e OrnpeneneHrue NPUOPUTETHBIX KaHAJIOB MHBECTUIIMI
® VYiydllleHHEe COTJIACOBAHHOCTU KOMMYHUKAITUH.

Kak mokazano Ha pucynke 4, kapra touek kacanus (Touchpoint Map) oroOpaskaer Touku
B3aMMOJICHCTBHSI KIIMEHTA MPU NOKyIKe cMapTdOHa B MHTEepHeT-MarasuHe. Kaxkaas Touka kacaHus
aHAJIM3UPYETCsl IIyTEM BBISIBICHHUS CBSA3aHHBIX C HeW oHmouumid kiaueHToB. llpu »sTOM
unentudunupyrorcs OoneBsie Touku (Pain Points), Takue kak anmuTenbHas 3arpy3ka caita, u
none3nsle nmpeumymectsa (Gain Points), Hanmpumep, yeTKoe MOATBEPXKACHUE 3aKa3a. JTa Kapra
CIly’)KUT JUId OLECHKM KayecTBa B3aUMOACHCTBUS B KaXIOM TOYKE KacaHWs U ONpeAeIeHUs
BO3MOXKHOCTEH JUIs yIyUIIEHNUS.

O AMETME B0, Mokynka cmapT¢doHa B OHNalH-MarasmHe
Nosumuexsie MoYKY
o OceeAoMNEHHOCTE (AWarness) 2 BaawmopgeicTeme (Interaction)
5 o
i ceTAx 06 3akaza
T L — e
& & 2
AT T, ] I { TR, ] B i

Mpuanenarsuind u .. e e Bisconie cejenim o7 :
| ot s e mancm et ARy K KAk o,
! oseine | MPMANERATE SR Acswpwn | AETAmHME W Fagpcrs
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Pucynox — 4 ITpumep Touchpoint Map. ITokynka cmapTdoHa B OHJIaiH-Mara3uHe

CpaBHMTEILHBIH aHAJIM3 METOI0B BU3YAJTH3 AU
Kpumepuu cpasnenus
JInst CHCTEMHOTO CpaBHEHHS METOAOB BH3yalH3alUU OBUIM BBIIEIEHBI  CIEIYIOIINE
KITIOYEBbIC KPUTEPUU:
1. Hens u poxyc MeToa — OCHOBHBIE 33/1a4H, JUIS PEIICHHS KOTOPBIX MTPEJHa3HAYeH METOI.
2. T'myOuHa MOHWMaHHMS KJIMEHTA — CHOCOOHOCTh OTPaXkaTh YMOLMOHAJBHBIC W KOTHHTHBHBIC
aCTICKTHI.
COXXHOCTH peann3auy — TpeOyeMble PEeCypChl, BpEMsI U SKCIIEpTH3a.
TpeboBanust K JaHHBIM — TUI K 00BEM HEOOXOAUMOM NH(POPMALIUH.
OO6nactu NPUMEHEHHUS — ONITUMAJIbHBIE CIICHAPUU UCIIOIb30BaHUS.

ok w

JleTanbHblid aHAJM3 METOI0B

Customer Journey Map (CJM)

Cornacno Pozenbaymy, CJM oGecrieunBaeT KOMIUIEKCHOE TIOHUMAaHUE MYyTH KIMEHTA Yepes
BCE OTalbl B3amMoJeHcTBHUSA. MeTon (OoKycHupyeTcs Ha aHalu3e JCUCTBHM, MBICIEH W AMOIMM
KJIMEHTA JIJIS1 BBISIBJICHUSI KPUTUYECKUX TOUYEK M BO3MOXKHOCTEW yiyurieHus [1].

I'my6mna mnonumanus kiaueHta: CJM  mpesaraeT BBICOKHE YPOBEHBb JICTAM3allNH,
OXBaThIBasl HE TOJHKO MOBEIEHYECKUE, HO U AMOIMOHANbHBIE acekThl. Kak orMmeuaroT Lemon &
Verhoef (2016), 3T0 M0O3BOJIIET KOMIIAHUSIM aAANTHPOBATH MIPEITIOKECHHS IO OKUIAHUS KITUEHTOB
U TIOBBILIATh UX YJOBJIETBOPEHHOCTH [2].

Cnoxnocth peanmm3anuu: Coznanne CJM TpeOyeT 3HaUNTEIbHBIX PECYPCOB, BKIIOYas cOOp
KayeCTBEHHBIX JIaHHBIX 4Yepe3 HHTEPBbIO, (OKyc-rpynmbl W aHanu3 obOpatHoil cBszu. Kalbach
(2016) moguepkuBaeT HEOOXOAUMOCTD PETYJSIPHOTO OOHOBIICHUS KapT JJIsl OTPAKCHUST N3MECHECHHIA
B KJIMEHTCKOM TOBeIeHuH [3].

Service Blueprint
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Service Blueprint KOHIEHTpUpYETCS Ha BHYTPEHHHX IMpoIleccax, MOIACPKUBAIOIITNX
KIIMEHTCKUH TyTh. OCHOBHAsI 1I€Tb — BBISBICHHE OMEPAIMOHHBIX Y3KHX MECT U ONTHMHU3AIHUS
B3aUMOJICHCTBUS MEKIy PpoHT-0ucoM u 63k-oducom [5].

I'mybuna monumanus kimenrta: Kak ormeuaer Kalbach (2016), manubli MeTOnq MeHee
OPUEHTHPOBAH Ha HMOLMOHAIBHYIO TMEPCIEeKTUBY KIHWEHTa, HO MPEIOCTaBIAET LEHHYIO
nH(OPMAIIHIO O BHYTPEHHHX Ipolieccax v ux 3¢ pextuBHocTH [3].

O6mactu mpuMeHeHHus: 0coO0eHHO »d(PeKTHBEH B  ONEpPAIlMOHHOM MEHEIHKMEHTE,
TOCTHHUYHOM On3Hece, 0aHKOBCKOM CEKTOpE M 3/IpaBOOXPAaHEHHH Il ONITUMH3AIMH IIPOIIECCOB.

Customer Experience Map (CEM)

CEM ¢okycupyercs Ha KOTHUTHUBHBIX M OMOIIMOHAIBHBIX ACHEKTaX KIMEHTCKOTO OIMBITA.
MeTon moMoraeT aHaJu3UpOBaTh BOCHPUATHE B3aUMOJEWUCTBUS C OpEeHIOM U CO3/1aBaTh
[IEPCOHANIM3UPOBAaHHbIE BrieyaTyieHus [6].

Cnoxsocth peanusanuu: Cozmanne CEM Tpebyer ciokHOro cbopa JaHHBIX M aHAIIN3A,
MTOCKOJIbKY AMOIIMU ¥ KOTHUTUBHBIEC aCTIEKTHI TPYHO MOAIAI0TCS 00BEKTUBHON HHTEPIPETAIUH.

TpeboBanuss k maHHbIM: HeoOxomumpl maHHble M3 (OKYC-TPYMI, aHaIW3a KIMEHTCKOU
0o0OpaTHOM CBSI3M U HAOIIOICHUH.

Touchpoint Map

Touchpoint Map npeanasHadeHa ansi WASHTU(PUKANUKA W ONTHMU3AIMH TOYEK KOHTAKTa
MeXay KineHTamMu U OpeHpoMmM. OcCHOBHas 1elb — BBISIBJICHHE CJIA0BIX MECT B KaHalax H
noBbIeHue ux 3¢dexruBHoctu [7].

['myOvHa mOHMMAaHMs KJIMEHTA: MpeasaraeT OrpaHMYeHHYIO0 TIIyOMHY MOHUMAaHUS KIHEHTa,
MOCKONIbKY  (POKYCHPYETCS Ha HW3MEPUMBIX XapaKTepUCTHUKAaX TOYEK KacaHWs, a HE Ha
SMOLIMOHABHBIX COCTOSHUSAX KIMEHTOB.

CroxHOCTh peanu3zauuu: MeToa OTHOCHUTEIBHO MPOCT B MPUMEHEHHH U TpeOyeT MEeHbIIe
KaueCTBEHHBIX JIaHHBIX, TAK KaK KOHIEHTPUPYETCS HA KOJIMYECTBEHHBIX METPHKAX.

Taéanna 1 — CpaBHeHue MeTO10B

Kpurepnii Customer Servi Cust Touch
Journey Map ce omer point Map
Blueprint Experienc
e Map
OcHoBHast VYay4diienue Ontu [Tonn [ToBbIme
neJib YAOBJIETBOPEHHOC MU3aLUS MaHUe HUE
TH KJIMEHTOB MPOLIECCOB AMOIHI 3¢ hekTHBHOCT
KJIUEHTOB u TOYEK
KOHTaKTa
Dokyc OneiT Bayr Omorg Touku
KJIMEHTa BO BCEX peHHue MOHAJIbHBIE KacaHus
¢azax MIPOIECCHI peaxkuuu
Jdannbie HuTtepBsio, Omnep Doky Mertpuk
OT3bIBBI allMOHHBIE c- u, CRMH-
JaHHbIE, rpyn TaHHbIE
METPUKH TIBI,
HaAOJIIOIEH
ust
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Bpems 2-4 uenenu 1-3 2-3 1-2
peau3anuu Mecsa Mecsa HeJenu
CaoxkHocT Cpenusis Brico Ouen Huskas
b Kas b BBICOKAsI
PesyabTar Kapra nytu Huarp Kapt Cnucok
C DOMOLUAMH H amma a sMouui 3P PEKTUBHBIX
OKUJaHUSIMU MIPOLIECCOB KJIUEHTOB TOYEK
KOHTAaKTa
IMOLMOH Bricokas Huska Ouen Cpennsis
aJIbHas s b BBICOKAsI
riyouHa
Onepauno Cpennsis Brico Huzk Bricokas
HHAsl HEHHOCTh Kast ast
AHaJM3 OTPAHUYEHUH U PUCKOB
Customer Journey Map (CJM)
OrpaHnueHHas boxycupoBKa Ha KJIINEHTCKOM OTIbITE

Kapra mytu xmmenta (CJM) ocBemaer mepcreKTHBY KIMEHTOB, HO YacTO HWTHOPUPYET
MOAJEPKUBAIONINE BHYTPEHHHE TIPOIECCHl. OJTO OTrpaHUYMBACT MPUMEHUMOCTH METOHa JUIs
KOMILUIEKCHOTO aHalin3a BCel cepBUCHON 3kocucteMbl. Kak ormeuaer Kambak: «CJMs focus
primarily on the consumer experience, with very little on backstage processes» [3].

Pexomenoayus: narerpamust CJIM ¢ Service Blueprint mo3BomnsieT oTo0pa3uTh BHYTpEHHHE
MIPOLIECCHI U WX CBS3b C KIIMEHTCKUM OMNBITOM, YTO MPHUBOIUT K 00Jiee KOMIUIEKCHOMY aHAIU3Y W
000CHOBAaHHBIM PEIICHHUSIM.

Bricokue TpeOoBaHUS K KaueCTBY TTAaHHBIX " aKTyaJIbHOCTH

Coznanne CJM TpeOyeT KauyeCTBEHHBIX JaHHBIX, TAKMX KaK MHTEPBBIO U HaOmoaeHus. be3
PerysipHOTO OOHOBIIEHUS KapTa OBICTPO TepsieT CBOIO MH()OPMATHBHYIO IIEHHOCTb.

Pexomenoayus: TnpUMEHEHHE CTaHIAPTU3UPOBAHHBIX MpOLEAYp cOOpa J[JaHHBIX H
U(POBBIX WHCTPYMEHTOB MHUHUMH3UPYET HCKaKeHUs. PerynspHoe oOyueHUE TOTMOTHHTEIHHO
yIIy4IlIaeT KauecTBO cOOpa JaHHbBIX.

CnoXHOCTH MacIITaOupOBaHUs B KpYTHBIX OpraHH3aIHsIX

JInst KpyITHBIX KOMIIAHUHW C pa3IMUYHBIMU TPOAYKTaMHU co3faHue Heckonbkux CIM tpebyer
YETKOW KOOPIUHAIINH BO N30€KaHUE CTPATETUIECKUX TTPOTHBOPEUHIA.

Pexomenoayusa: uudposeie mmargopmbl s co3manus u o oOHoBiIeHus CJM  moryr
YIPOCTHTH KOOPIUHAIMIO M 00ECIIEUYUTh COTJIACOBAHHOCTb.

Service Blueprint (SB)

OTtcyTrcTBUE ydera SMOIIMOHAIBHOTO COCTOSTHUS KJIUEHTOB

CymecTBeHHbIM HepocTaTkoM Service Blueprint siBisiercst oTcyTcTBHEe HMHpOpManuu 00
AOMOITMOHAJIBHOM COCTOSIHUM KJIMEHTOB BO BpeMsl B3auMOJACHCTBUsA ¢ yciuyroi. Kambak
nog4yepkuBaet: «PacrmpocTpaHeHHOM KPUTHUKOM CEpBUCHBIX CXEM SBISETCS TO, YTO OHHM SIBHBIM
oOpa3oM He BKJIIOYAlOT WH(OpMAIKi0 00 SMOIMOHAIBHOM COCTOSHMHM WHIuBHIyyma» [3]. DTo
orpaHudeHue jaenaer SB MeHee MOAXOAAIIUM ISl NPUIIOKEHUH, TJ€ AMOIMOHAIbHBIE ACHEKTHI
UMEIOT LEHTPaJIbHOE 3HAYCHHE.
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Pexomenoayusi:  SMOUMOHANBHBIC JaHHBIE MOTYT OBITh ~HMHTETPUPOBAaHBI  Yepe3
JOTIOJTHUTEIbHBIE METOIbI, TAKHE KaK (DOKYC-TPYIIIBI MIIK OMPOCHI.

CI0XHOCTB BU3yaITU3aIIH HECKOJIBKUX YYaCTHHKOB
[Tpu B3auMOJEHCTBUAX C yUYacTHEM HECKOJIbKUX aKTOPOB MM mapTHEpoB Service Blueprint moxer
CTaTh MEPETPYKECHHBIM U TPYTHBIM JIJISl TOHUMAaHUSI.

Pexomenoayus: MORYNBbHBIA TOAXOM, PAa3ACNSAIONINA CIOXHBIE CHUCTEMBl Ha MEHBIINE
€IMHUIIBI, TOBBIIIAET YATAEMOCTh U TIOHSATHOCTb.

[Tpobnema aKTyaJIbHOCTH " MPECKa3yeMOCTH

[Tockonpky Service Blueprints sBASIOTCS CTaTMYECKMMU OUarpaMMaMiy, OHH HE BCeEr/a
YUUTBIBAIOT HETIPEIBUACHHBIE OOCTOSATENBCTBA UM OBICTPO MEHSIOIINECS PHIHOYHBIE YCIOBHUS.

Pexomenoayus: perynspueie oOHOBieHHs Blueprints HeoOXoauMbl UIsl 00ECTICUCHHST UX
COOTBETCTBUS TEKYIIUM TPEOOBAHUSIM.

Customer Experience Map (CEM)

Bricokwuii YPOBEHb a0CTpaKIuu

Experience Maps (GoKycupyloTcsi Ha NpPEICTABICHUHM BCEH SKOCHCTEMBbI WIIM IIMPOKOH
YEJIOBEUECKOU JIEATETLHOCTH, 4acTO 0€3 PSIMOM CBSI3M ¢ KOHKPETHOM KOMIAHUEH WIIH YCIYTOM.

Pexomenoayus: xombunanust CEM ¢ Gonee aeTalbHBIMA MHCTPYMEHTaMHU CIOCOOCTBYET
UJCHTU(PUKAIIUN KOHKPETHBIX PEKOMEHJAITH.

CnoxHOCTb u nH(pOpMaIMOHHAS neperpy>KeHHOCTh
Bceobwemmtonuii xapaktep Experience Maps MOXKET JIETKO IPUBECTH K Meperpy3ke nHbopmarue,
0COOEHHO B CIIOKHBIX 9KOCHCTEMaX CO MHOTMMHU yYaCTHUKAMHU.

Pexomenoayusn: npuoputuzanus HauOosee BaKHBIX TOYEK JAHHBIX M TOCJEI0BaTENIbHAS
GbuIbTpaIUs HECYIIECTBEHHON NHPOPMAIUH YITYUIIal0T HATJISTHOCTb.

Touchpoint Map

OrpaHnyeHHbIN doxyc Ha B3aUMOJICUCTBUSIX

Touchpoint Map KOHIIEHTpUPYETCS Ha OTJEIBHBIX TOUYKAX B3aMMOJICHCTBHS M HE YUUTHIBACT
MOJIHYIO TPOLIECCHYIO LIEMOUYKY MJIM B3aUMOCBSA3H MEXKIY Pa3IMUYHBIMU TOUKAMH KacaHMUs.

Pexomenoayus: pacmmpenrie TM uepe3 uHTerpaiuio ¢ 0ojiee KOMIUIEKCHBIMH METOJaMU
MO3BOJISIET aHAIM3UPOBATh B3AUMOBIHSHUS MEKIY B3aUMOJCHCTBUSIMHU.

Bricokue TpeOoBaHUS K TOYHOCTH JeTanu3alun

Cozmanne Touchpoint Map TpeOyeT TOYHOrO ONHMCAHHMS BCEX IIAroB, BBITTOJHIEMBIX
MOJIb30BaTEJIeM, a TAKKE UX KOHTEKCTA.

Pexomenoayus: aBTOMAaTU3UPOBAaHHBIA COOp JAHHBIX M YETKO OINPEAENIEHHBIE CTAaHIapThI
o0ecrieueHrs KaueCcTBa JaHHBIX CHUKAIOT 3aTPAThl U yIyUIIAIOT TOYHOCTb.

CnoxHOCTb MacIITaOupoBaHUs

[Ipu aHamm3e CIOXHBIX CHUCTEM C MHOTOYUCICHHBIMU B3aUMOJICHCTBUSMHU W KaHAJIAaMU
Touchpoint Map MOXeT cTaTh 3allyTaHHON U TPYAHOM JIJIs1 TOHUMAaHUS.

Pexomenoayus: cerMEHTHPOBAHHBIC KapThl ISl CHEIU(PUYECKUX KaHAIOB WIH TPYMII
KJIMEHTOB MOBBIIIAIOT HATJISITHOCTD U O0JIETYAIOT aHAJIH3.

PexoMengauum no Bb100py MeToaa
Ha ocHOBe cpaBHUTEIHHOTO aHAIHM3a MOXKHO C(HOPMYIIMPOBATH CIEAYIONINE PEKOMEHIAIINHN
1. Jlng KOMIUJIEKCHOTO aHaiHM3a KJIMEHTCKOTO MYTH PEKOMEHAyeTcs ucrnonb3oBath CIM B

COYETaHUHU C KaYeCTBEHHBIMH HCCICA0BaHUAMHU [ 1, 2].

2. Jlng onTHMH3AIlMHM OIEPAllMOHHBIX TpoleccoB Haumbosee 3¢ ¢dextuBen Service Blueprint,
0COOEHHO B CIIOKHBIX CEPBUCHBIX environments [5].

3. Hna rnyOoOKOro IOHHMMAaHHS SMOLMOHATBHBIX acHeKToB cienyeT npuMeHstb CEM,
JIOTIOJHSASL €€ TAaHHBIMU TOBEICHUECKUX UCCIIEOBAaHUM [6].
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4. Jlna ObICTPOM OLEHKM M ONTHMHU3ALMH KaHAJIOB B3aMMOJAEHCTBHS ONTHMAaIbHBIM BBIOOPOM
spisiercss Touchpoint Map [7].

5.y KOMIUIEKCHBIX MPOEKTOB PEKOMEHIyeTCss KOMOMHUPOBaHKWE METO10B, Hanpumep, CIM
c Service Blueprint 11 coenMHEHHs KIMEHTCKOM NEPCHEKTHBBI C ONEPAMOHHON
peanbHOCTBIO [3].

Breibop MeToma JODKEH OCHOBBIBATHCS HAa KOHKPETHBIX OW3HEC-337adaX, JOCTYITHBIX
pecypcax u TpedyeMoil riryOruHe aHann3a KIMEHTCKOTO OTbITA.

3aKJ04YeHue

[IpoBeneHHOE UCClEIOBAHKE METOJOB BU3YaJIU3AlMU KIUEHTCKOTO MyTH MOATBEPANIIO UX
KJIIOYEBYIO poOJib B coBpeMeHHOM UX-nu3ailHE M YNpaBI€HUM KIMEHTCKUM ONBITOM. AHamu3
YeThIpeX OCHOBHBIX MeToji0B — Customer Journey Map, Service Blueprint, Customer Experience
Map wu Touchpoint Map - mokazam, 4dYTO KaXIbli HW3 HUX 00JIaJaeT YHHKaJIbHBIMHU
XapaKTePUCTHKAMHU U MPEIHA3HAYCH JIJIS peleHUs crierudrueckux 3aaa4[12].

Customer Journey Map ocraercas Hauboiee  yYHUBEpPCAJIbHBIM  HHCTPYMEHTOM,
0o0eCneunBaOIIUM  I[IEJIOCTHOE  MPEJACTaBICHHE O IMyTH KIWEHTa W [O3BOJISIFOIIAM
UIEeHTU(DUIIMPOBATh KPUTHYECKUE TOUYKH B3amMmojiehcTBus. Service Blueprint mesameHum mnpu
ONTUMU3ALMK BHYTPEHHUX IIPOLIECCOB, MOJACPKUBAIONIMX KIWEHTCKUM onbiT. Customer
Experience Map naer riayOokoe NOHMMaHWE SMOIMOHAIBHBIX ACMEKTOB B3aWMOJCHCTBUA, a
Touchpoint Map 3¢ dexkTrBHa 1151 aHanNM3a OTAENBHBIX KaHAJIOB KOMMYHUKAITUH.

BaknelmuM BBIBOJIOM HCCJEIOBAaHUS SIBISIETCA I€1€CO00pPa3sHOCTh KOMOMHHUPOBAHHOIO
MPUMEHEHUsI METOA0B Bu3yanu3auuu. Kak nokasan ananus, unterpanus Customer Journey Map c
Service Blueprint mo3BoyiisseT CBA3aTh «OOJIEBbIE TOYKM» KIMEHTOB C BHYTPEHHHUMH
onepauMoHHbIMU Tpoueccamu, a coyeranue CJM c¢ Customer Experience Map oboramiaer
MMOHMMAaHHE MyTH KIIMEHTa SMOIIMOHATIbHBIM KOHTEKCTOM.

OrpaHuveHus KaXJI0T0 METOA, BBISIBICHHBIC B XOJE UCCIICOBAHMS, MOTYT OBITh YCIEIITHO
HUBEJIMPOBAHBI MPU UX KOMIUIEKCHOM HCIOJIb30BaHUU U PETYJISIPHOM OOHOBIIEHWHU JaHHBIX. [[ms
JOCTHKEHHS MAaKCUMAaTbHOU 3P(EKTUBHOCTH KOMIIAHUSAM PEKOMEH]IYEeTCS Y€TKO OMPEIesITh HEIH
aHaln3a, BBIOMPATh METOJbl B COOTBETCTBUU C IOCTaBICHHBIMU 3ajJadyaMH U 00ecreuyuBaTh
MOCTOSIHHYIO aKTyalIN3alui0 BU3YyaTu3alui.

[TepcnekTrBOM JaNbHEHIIMX KMCCIICIOBAaHUNA MOXKET CTaTh pa3paboTKa WHTETPUPOBAHHBIX
METOAOJOTUM  BU3yallM3allMd, COYETAIOMIMX MPEUMYIIECTBA PACCMOTPEHHBIX METOJOB C
MCIOJIb30BAaHUEM TEXHOJIOTUH NCKYCCTBEHHOTO MHTEIJIEKTA U aHalu3a OOJIbIINX JaHHBIX.
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